NEW THOUGHT: 11 
for want of time in to pursue Let us talk a little further on business. 
the experiment—but | it yet. I suppose you have an idea that such 
Many of you don't like ti r the word a man as J. Pierpont Morgan is unusual. 
mediumship mentioned lon't like You are quite wrong. It is the applica- 
spiritualism. Well, I like anything that tion of his thought that is unusual; the 
gives me a clue t he thing I seek— man himself is just a good, ordinary 
proof, physical, zible proof of the business man. I can. go into any city 
soul's immortality. I have searched for in the United States and pick you out 
it through Hypnotism, Clairvoyance, from a handful of small storekeepers, or 
Psychometry, and many queer cults. I even from a handful of small mail-order 
have spent much money on it; have lis- dealers another Pierpont Morgan. Ob- 
tened to many strange tales; have read serve that I do not say “another who 
many experiences, even the detailed ex- might be a Pierpont Morgan.” He ts 
periments of scientific men, who were the same man—he has the same power, 


themselves convinced. My faith' they 
didn't convince me. I could see nothing 
in it but a mass of inference, probability, 
conjecture, guess. I couidn't pick out 
a FACT from a carload of such talk. 
But I'll have it yet; and when I get it 
it shall be so complete, so certain, so 
convincing that the world shall never 
shake it off. Yea, it shall grip men 
by the throat, and they shall never shake 
it off. That is where the million comes 
a AAA 

Yes, and perhaps there's a little pride 
mixed up in that million-dollar deter- 
mination. I have heard the New 
ThoucHT laughed at by business men. 
I think we may be the humble means 
of demonstrating to these good folk 
that the New Thought people have 
wits as sharp as the best of them. Pos- 
sibly just a little sharper. We will 
give them something to think about in 
a year or so. We may be the means, 
“under Providence, of turning many ear- 
nest seekers” after pelf in the direction 
of New Thought ideas as very good 
capital for a business man to be equipped 
with. The plums of life go to the quick 
thinker. Can you think quick? The 
New THouGHT will teach you how. 
Start with William Walker Atkinson’s 
book, “Thought Force.” Read that, and 
practice it. Then tell me in a month 
if you are anything like the same man 
you were a month previous. 

Ree SZ Be mR 


If I were inclined to praise or prayer 
or worship (I am not) I should thank 
God that the New Thought has force 
and power enough in it to pick up the 
middle-aged failures in life, the weak, 
dispirited men and women who have 
tried and, as they think, failed in all— 
power and force enough to pick them 
up from where they have fallen, and put 
courage and gladness again into their 
hearts. That is a work that is worth 
the doing. The young can take care 
of themselves. If they fall, they get up 

in usually, But the dreariness of 
kan who feels his powers waning— 
the man who has not found himself !— 
I take off my hat to the New Thought, 

here will you match its work? 


the same grasp—but he is not applying 
his thought. The difference between 
J. Pierpont and the little storekeeper 
is apparently so great that it will take 
you possibly a year or two to under- 
stand that what I am telling you is 
the truth. The difference is that the 
storekeeper THINKS in tens, whereas 
Morgan THINKS in millions. Essen- 
tially, the two men are the same. The 
storekeeper whom I should pick out for 
another Morgan must have a record 
showing that, in conducting his business, 
he has saved each year a certain percent- 
age of the gross profits, and that he 
has either wisely reinvested this sum, or 
has used it (as wisely) for the safe 
enlargement of his business, He must 
be able to show that he has never risked 
a total shipwreck on the chance of 
making a big haul. He must show that 
he has foreseen and guarded against 
loss; that his estimates of amount of 
perishable stock to be bought—such as 
butter, eggs, vegetables,  etc—were 
within steady striking distance of his 
estimates of certain demand. In brief, 
his record will or will not show me 
that he has the capacity of a general. 

If he can conquer a small area of 
country with a few men, he can conquer 
a huge area with a great army. 

This man is a Morgan. His brain 
lacks nothing of Morgan’s power. 
When he enlarges his thought he will 
enlarge his work. And, mark me well, 
there is no enterprise too big for a man 
tc conduct with success if he THINKS 
BIG. Let him think in tens, and he will 
remain a ten man all his life. Havi 
in him the power of Morgan, he wi 
achieve a modest fortune, appropriate to 
his ten thought, and die respected of all 
his neighbors as a good safe man. Let 
him think in millions, and he will have 
the handling of millions. Morgan is not 
a speculator. He never takes a chance. 
No first-class man ever does that. Mor- 
gan foresees and execuies in accore 
with his foresight. So does the 


storekeeper, and his foresight is just we 


good as Morgan's. > 
cause there is no such thi 
in business. The little sto 
also, and for the same 


the results of these peep e ce 


